
 

 

Sales Email Sample for B2B Tech Firm 

 

The following pages contain a sales email intended for follow-up after an initial telephone sales call. The 

client is a start-up tech firm offering various IT solutions to a very generic and unsegmented B2B 

prospect list. 

 

Items in box brackets are explanatory or instructional. 

 

The client company’s name has been left in the sample copy because the name is integral to the theme 

of the email. 

 

At just over 800 words, this copy is longer than I would have preferred for an email, but was necessary 

to encapsulate the breadth of what the company was offering to its unsegmented list. An axiom of 

copywriting is to make the copy only as long as it needs to be. In most cases, we would have worked 

toward more targeted pain points, and shorter copy, but this circumstance necessitated generality. 

 

The copy is written in British English because the company is marketing itself primarily in Australia and 

Europe. 

 






